Persuasion & Argumentation: Rhetorical Techniques

What is Persuasion?

· Persuasion is a __________________________________ to influence others

· Convincing an audience to do what we want them to do 

· Rhetoric: art of “discourse”/speaking in hopes of informing, persuading, or motivating audiences in specific situations
· Techniques allow speakers/writers to make their message more convincing or _______________.

· Aristotle’s three persuasive appeals: 
· Ethos: argument by ___________________
· Logos: argument by ___________________
· Pathos: argument by ___________________

Ethos (Character)

· Ethical appeal: convince an audience of your ________________________________________________.
· Get them to trust you; get them to like you
· Building authority
· Authority on subject

· Endorsement: 

· Citing facts, examples, etc.

· Impression you give off: 
Pathos (Emotion)
· Recognize what a person feels; emotions can affect an audience’s judgement

· Emotions come from _________________________________.
· Finding commonplaces:             
 
· Common values: 


· Emotions most effective in pathetic arguments
· To prevent future action: sorrow, shame, humility
· To inspire: joy, love, esteem, compassion
· To call to action: anger, patriotism, emulation
· Techniques
· Storytelling
· Humor
· Self-control:      
· Use simple language and ________________ as you go

Logos (Logic)

· Relies on using facts and reasoning to persuade an audience

· Logical claims

· Fact

· Definition: what is it? How should we define it?

· Cause

· Value

· Policy: what should we do about it?

· Strategies

· Redefinition

· ___________ the terms or issues to show the logic/validity of your own argument 

· Repetition


· Appeal to an authority


· Refutation

· Recognize the _______ side’s perspective, but provide an argument to refute it
Fallacies
· Logical fallacies: “a fault or _______________ in reasoning, often due to a misconception or presumption.”
· Often done unintentionally, and use emotion to replace logic

· People do use them on ___________ too, in hopes of distracting others from their “empty logic” or the contradictions present in the argument. 
· Types of fallacies

· Personal Attack: ad hominem 
· When someone attacks the person rather than the arguments presented

· Oversimplification
· Argument is too simplistic; leaves out key facts

· False comparisons/Analogy
· I can do this well, so I can do this unrelated thing well. 

· Hasty Generalization
· Reaching a conclusion without much data/proof

· Bandwagon 
· Everyone else is doing it, so we should too

· Glittering Generalities
· “Pure, fresh, mountain spring water. Bottled especially for you in Utah from only our purest mountain springs.”

· Either/Or thinking
· Either Option A or Option B, and nothing in-between

· Slippery Slope
· If we do this, it will lead to something horrible.
· Example: Direct TV commercial 
· Red Herring 
· Introducing an irrelevant topic to distract from the main argument/issue. 
